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In November 2016 the St. Louis Land Clearance for Redevelopment Authority of the 

City of St. Louis released details for the construction of a new professional soccer stadium in 

downtown St. Louis.  The construction of the project would start in 2017 and would be largely 

completed by the end of 2020.  The first year of full operations would be 2020.  The total 

project cost, excluding a Major League Soccer (MLS) expansion fee, is estimated at $205 

million and includes a 20,000 seat stadium. 

This analysis estimates the general economic impact of the new stadium construction, 

as well as the expected operational impacts of the franchise through the year 2049, when 

the original lease of the stadium is expected to end.  The state fiscal benefit is calculated to 

consider the tax credit costs during construction and the expected tax revenues that would 

be generated to the state from 2017 through 2049.  This research summary is based on 

preliminary data available from the applicant and other figures outlined in the Assumptions 

section.  The analysis only includes the state fiscal return and does not include local fiscal 

benefits or costs. 

  The construction of a new stadium and continued operations is expected to generate 

$24.5 million in net state general revenue (see Table 1) over 33 years.  Net general revenue 

deducts the $40 million in tax credits.  Just over 355 jobs would be supported annually over 

the four year construction period to include construction, supplier, and indirect jobs created 

by the spending as well as MLS activities.  The franchise operation is estimated to support an 

average of 475 jobs annually during the remaining years.  The construction and operations 

would contribute $1.56 billion to total state personal income and $1.74 billion to gross 

domestic product over the 33 years.  Tax credits of $40,000,000 would result in an expected 

state fiscal benefit ratio of 1.62 ($64.2 M cumulative state general revenue / $39.7 M 

cumulative state cost in present value 2016 dollars resulting in $24.5 M in net state 

revenue).   
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Economic Impact Estimate 
 

Table 1.  Economic Impact Estimate for the New MLS Soccer Stadium in St. Louis 
*All Figures in Millions of 2016 Constant Dollars 

 

   

Phase Year
2017 276 $16,686,866 $26,475,907 ($19,333,699) ($19,333,699) 0.03
2018 145 $10,355,871 $14,029,291 ($19,309,802) ($38,643,502) 0.03
2019 323 $22,404,438 $31,811,538 $785,424 ($37,858,077) 0.05
2020 676 $46,602,813 $62,444,161 $2,770,202 ($35,087,875) 0.12
2021 522 $41,430,189 $50,037,918 $2,340,744 ($32,747,132) 0.17
2022 524 $42,559,791 $48,723,681 $2,093,006 ($30,654,126) 0.23
2023 512 $43,757,517 $48,523,801 $2,010,145 ($28,643,980) 0.28
2024 499 $44,699,897 $48,375,520 $2,274,369 ($26,369,611) 0.34
2025 489 $45,426,475 $48,313,776 $1,958,435 ($24,411,177) 0.38
2026 480 $46,013,869 $48,426,464 $1,938,612 ($22,472,564) 0.43
2027 473 $46,528,259 $48,691,054 $1,915,442 ($20,557,122) 0.48
2028 467 $46,996,921 $49,113,438 $1,907,671 ($18,649,450) 0.53
2029 463 $47,479,048 $49,693,662 $1,898,177 ($16,751,273) 0.58
2030 458 $47,891,266 $50,263,731 $1,895,317 ($14,855,956) 0.63
2031 457 $48,227,681 $50,856,709 $1,891,156 ($12,964,801) 0.67
2032 458 $48,561,328 $51,541,536 $1,900,100 ($11,064,700) 0.72
2033 459 $48,972,643 $52,327,334 $1,905,240 ($9,159,460) 0.77
2034 460 $49,420,731 $53,173,460 $1,922,815 ($7,236,645) 0.82
2035 461 $49,759,387 $53,967,564 $1,928,152 ($5,308,494) 0.87
2036 462 $50,112,966 $54,782,361 $1,945,463 ($3,363,031) 0.92
2037 463 $50,640,955 $55,671,726 $1,960,688 ($1,402,343) 0.96
2038 464 $51,207,253 $56,593,658 $1,987,652 $585,309 1.01
2039 466 $51,798,837 $57,527,082 $2,006,925 $2,592,234 1.07
2040 471 $52,572,162 $58,774,906 $2,056,537 $4,648,771 1.12
2041 471 $53,233,906 $59,715,566 $2,075,502 $6,724,272 1.17
2042 472 $60,678,672 $60,678,672 $2,105,898 $8,830,170 1.22
2043 472 $61,671,947 $61,671,947 $2,126,750 $10,956,920 1.28
2044 473 $62,691,637 $62,691,637 $2,348,058 $13,304,978 1.34
2045 473 $63,743,898 $63,743,898 $2,180,999 $15,485,976 1.39
2046 473 $64,814,516 $64,814,516 $2,214,478 $17,700,455 1.45
2047 473 $65,909,046 $65,909,046 $2,238,793 $19,939,248 1.50
2048 474 $67,034,105 $67,034,105 $2,274,398 $22,213,646 1.56
2049 474 $68,203,872 $68,203,872 $2,301,904 $24,515,550 1.62

*Net GR deducts tax credits of $40 million spread over 2017 and 2018 from Gross General Revenue.

Annual Net 
State GR

Cumulative 
Net State GR

State Fiscal 
Benefit 
Ratio

Annual Avg. 
Emp.

Annual 
Personal 
Income

Annual Gross 
Domestic 
Product

Net State General Revenue*

Construction 
Phase

Operations 
Phase
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Assumptions 

1. Construction and operation figures derived from the application and further research of 

seventeen MLS team operations to determine reasonability of assumptions where 

applicable. 

2. The construction phase begins in 2017 and is largely completed by the end of 2020.  Total 

cost of $205 million is broken out as follows: 

a. Land cost of $15 million in 2017, resulting in real estate fees of $900,000. 

b. Stadium site work, clearance, and parking of $30 million in 2017. 

c. Stadium construction cost of $150 million spread over years 2018‐2021, with 95% of 

the spending occurring in 2018‐2020.  Only 50 percent of construction costs are 

assumed to be paid to Missouri firms. 

d. Durable equipment purchases of $10 million spread over years 2020 and 2021. 

3. During the construction phase it is assumed that the state sales tax intake on building 

materials will be minimal if a public entity tax exemption status is in effect. 

4. The MLS team full‐time operations staff is estimated at 73 for Technical, Front Office and 

Ticketing Staff based on the average employment found on 17 MLS team websites.  Payroll 

estimate of $5,975,000 in 2020 (first year of full team operations) was used based on the 

payroll data provided.  Average wage growth of 2.6 percent was used for the Technical, 

Front Office and Ticketing Staff.  

5. Player salaries were estimated at $8.3 million in 2020 with $1.2 million for designated 

players and $7.1 million for non‐designated players.  Average wage growth of 2.6 percent 

was used for all player salaries and an additional 2% entertainer and athletes’ income tax 

was assumed to be placed on their earnings.  It is estimated that 90 percent of soccer 

players (25 of the 28 players on the roster) will live in the St. Louis area and contribute to 

the Missouri economy year round. 

6. The MLS stadium operations would result in an estimated $14.2 million in receipts for ticket 

sales based on MLS facility use research.  The analysis assumes that 30 percent of event 

attendees would be net new to the area and 70 percent would be local consumers who 

would still spend income on other entertainment within Missouri if no MLS team existed.   

7. Although the stadium is built at a capacity of 20,000, it is assumed that actual attendance 

will be less and will decrease after a few years of operation.  From 2020 to 2022 attendance 



 

 
MISSOURI ECONOMIC RESEARCH AND INFORMATION CENTER                   MLS SOCCER STADIUM ECONOMIC IMPACT        
MISSOURI DEPARTMENT OF ECONOMIC DEVELOPMENT                                                                  PAGE 4 
 
 

of 18,700 is anticipated with the new stadium per MLS event and 18,000 from year 2023 

onward.  Although the applicant estimates seating will increase to 26,000 by the year 2031, 

this analysis does not include that assumption.  An average ticket price of $32.50 at the new 

stadium starting in 2020 is assumed with an annual growth rate of 2.8 percent. 

8. This analysis assumes non‐local attendees spend just over $50 per day on non‐ticket related 

purchases (dining, retail, and transportation) excluding lodging.  With 20 MLS home games 

(including exhibition) and six other anticipated events, this results in nearly $8.9 million in 

average spending by non‐local attendees.  The price per day estimates come from the 

Missouri Division of Tourism’s spending research on out‐of‐state visitors.  This analysis 

assumes 25 percent of out‐of‐state visitors pay for lodging in the area, resulting in over $1.2 

million in average spending.   

9. The impact analysis was developed using the REMI Policy Insight economic model (REMI) 

and the above assumptions about future events.  Therefore the results of this brief should 

be considered an estimate that is subject to change, based on variations in the assumptions 

or economy, over the time period of study.  REMI has been used by the Department of 

Economic Development for over sixteen years to analyze the economic and fiscal impacts to 

the state of new firms locating to Missouri or the contribution of existing companies in 

threat of departure.  It is a long‐term, dynamic model that considers changes in the 

economy over time, new fiscal costs due to migrating workers, and sales displacement when 

firms compete for local market share.  Over one hundred and fifty organization, universities, 

and consulting firms use this model for impact analysis, including governmental agencies in 

thirty three states.  The fiscal component of the model is updated annually with Missouri 

Office of Administration budget figures to produce better state tax estimates. 
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Paul B. Edgerley
Managing Director
VantEdge Partners, LLC
200 Clarendon Street
Boston, MA  02116
Phone :  617-516-2222
Email: pedgerley@baincapital.com or pedgerley@vantedge.partners

Paul Edgerley was a Managing Director at Bain Capital from 1990 until his retirement in January 
2016.  He continues to serve as a senior Advisor to Bain Capital and a number of Bain’s portfolio 
companies.  Bain Capital is a private investment firm with over $75 billion in assets under 
management. 

Paul is presently Managing Director of VantEdge Partners, a private investment company he 
cofounded with Terry Matlack in order to jointly pursue private company investments.  Paul also 
serves as a director and Chairman of the Board of Sensata Technologies, a New York Stock 
Exchange (NYSE) listed sensor and controls manufacturer.  He also serves on the Board of 
Directors of the following:  MYOB, an Australian Securities Exchange (ASX) listed software 
company; Hero MotoCorp, a dual Bombay Stock Exchange (BSE) and National Stock Exchange 
of India (NSE) listed motorcycle manufacturer; APEX Tool Group, a hand and power tool 
supplier; FTE Automotive, an automotive part supplier; and TI Automotive, an automotive parts 
supplier.  Paul also serves on the Board and the Executive Committee of the Boston Celtics and 
has been an investor in AS Roma, the Italian professional football team.

Paul has also served on the Dean’s Advisory Board at Harvard Business School, the Executive 
Committee of the Trustees of Kansas State University, Children’s Hospital Trust Board, the 
Board of the Boston Celtics Shamrock Foundation, the Board of New Profit, Inc., the US Board 
of The Right to Play, the Board of YearUp and is Co-Chair of the Harvard University Capital 
Campaign and Co-Chair of the Harvard Campaign for the Faculty of Arts and Sciences.

Prior to joining Bain Capital, Paul spent five years at Bain & Company where he worked as a 
Consultant and Manager in the healthcare, information services, retail and automobile industries.  
Previously, he was a certified public accountant working at Peat Marwick, Mitchell & Company.  
Paul was awarded an MBA with distinction from Harvard Business School and a Bachelor of 
Science Degree in Business Administration from Kansas State University.  He and his wife, 
Sandra, reside in Brookline with their four children.
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 
 



Terry Matlack
Co-Founder, Managing Director
VantEdge Partners, LLC
Do Founder, Managing Director
Tortoise Capital Advisors, LLC

9401 Indian Creek Parkway
Suite 800
Overland Park, Kansas 66210
Phone: 913-205-1984 (cell)
Email: tmatlack@vantedge.partners

Terry Matlack is a founder and Managing Director of VantEdge Partners, a private investment 
company owned by he and Paul Edgerley of Boston.  Terry  is also a managing director of 
Tortoise Capital Advisors, a company he co-founded with partners in 2002.  Tortoise Capital 
manages NYSE-listed closed-end funds, open-end funds, private funds and separate accounts for 
institutional and individual investors. Mr. Matlack serves on the Board of each of the closed-end 
funds, and on the Board of Tortoise Capital Advisors.  

Prior to joining Tortoise Capital, he was a partner at Kansas City Equity Partners, a private equity 
firm based in Kansas City where he was involved in the founding of Tortoise.  From 1989 until 
2001, Mr. Matlack was involved along with various partners in the finance, operation and 
development of several companies in the telecommunications industry, including cable 
television, cellular telephone, landline telephone, radio broadcast and telephone systems for 
correctional facilities.  

Terry graduated with a degree in business administration from Kansas State University and has 
masters in business administration and a juris doctorate from the University of Kansas.  He is a 
member of the American and Kansas Bar Associations, and earned his CFA designation.  He 
serves on the U.S. Bank Kansas City Market Board, the Kansas City Association for Corporate 
Growth (former President) and the Executive Council of the KSU College of Business.  He 
formerly served on the board of the KSU Alumni Association and on the Board of Trustees of the 
Kansas Public Employees Retirement System (Chairman, 2014-2015).  In 2010, Terry was 
honored as the Kansas State University CBA Alumni Fellow.

He enjoys watching sports of many types, water and snow skiing, and time with family and 
friends.  He lives with his wife, Cathy in the western metropolitan area of Kansas City (Shawnee, 
Kansas) and has three grown children and four grandchildren. 



David A. Peacock
Former President, Anheuser-Busch
Currently Entreprenuer and Civic Advocate

David A. Peacock was president of Anheuser-Busch, a wholly 
owned subsidiary of Anheuser-Busch InBev.  As head of the 
company, Peacock was responsible for the commercial 
success of Anheuser-Busch and managing U.S. operations for 
the company.  A leader who balances the ability to achieve 
stretch targets with a style that engages employees, peers and 
external stakeholders – Peacock was uniquely qualified to 
lead the company through a period of unprecedented change 
while maintaining key aspects of the company’s operations 
and profile.  Peacock led the integration of the company with 
InBev in the U.S. delivering over $2 billion in synergies with 

minimal impact to employee engagement and an improvement in the company’s reputation.  
From 2008 to early 2012, with Peacock as company president, Anheuser-Busch over-delivered 
financial targets increasing earnings before interest, taxes depreciation and amortization 
(EBITDA) 80% while expanding EBITDA margin 19 basis points. 

In 2008, Peacock led the negotiating team for Anheuser-Busch during the merger with InBev.  
He successfully balanced shareholder interests, the operations of Anheuser-Busch during the 
onset of the economic crisis and employee and community concerns to ensure an optimal 
outcome for the company during the largest all-cash transaction in history.

Peacock joined Anheuser-Busch in 1992 and served many roles in management, financial 
planning and marketing reporting to the CEO for more than 3 years.  At various times in his 
career, he led the financial planning, mergers and acquisitions, information technology, 
procurement and wholesaler development organizations as well as several groups within 
Marketing.  In 2007, he was named Vice President of Marketing for Anheuser-Busch revitalizing 
the company’s marketing approach by introducing a new demand-based model and driving a 
more fact-based advertising creative and innovation process leading to the launch of Bud Light 
Lime, which led to a reversion in the company’s market share trend.  Peacock also led the 
launches of Michelob Ultra, Shocktop and the purchase and expansion of the Goose Island brand 
during his career at the company. 

In 2014, Peacock was appointed by Missouri Governor Jay Nixon to lead the task force to keep 
NFL football in St. Louis.  In this capacity, he assembled a team of industry leaders to develop a 
plan for a new $1 billion downtown stadium and redevelopment.  This team included HOK, 
SMG, Barrett Sports Group, Premier Sports and Goldman Sachs.  

Peacock also demonstrates his dedication to the community by serving on the board of directors 
of several charitable and civic organizations.  Peacock is chairman of the St. Louis Sports 
Commission, an organization supporting amateur sports event bids in St. Louis.  Peacock is also a 
member of the Pro Football Hall of Fame National Advisory Board and St. Louis’ CityArchRiver 
2015 Board where he co-chaired the quiet campaign, which raised $180 million.  He is on the 
United Way of Greater St. Louis board, a member of the Biblical Business Training board of 
directors and a member of the Concordance Academy advisory board, an organization focused on 
reducing recidivism among the U.S. prison population.  Peacock formerly served as chairman of 
the Beer Institute, the U.S. beer industry’s policy organization and was also previously chairman 
of the St. Louis chapter of the American Red Cross 



Peacock is currently a lead investor and chairman for Vitaligent, LLC that owns 77 Jamba Juice 
stores in Northern California, Missouri and Kansas. Vitaligent has $58 million in sales and is 
Jamba Juice’s largest franchisee.   Peacock is also an investor and board member of Ronnoco 
Coffee, LLC – a coffee company competing in the Midwest with over $70 million in sales.  He 
also serves as a director of Schnucks Markets, Inc.  Peacock also supports St Louis’ growing 
start-up community as a member of the advisory board for Lewis & Clark Ventures and
Lockerdome. 

A native of St. Louis, Peacock holds a bachelor’s degree in journalism from the University of 
Kansas.  He also holds a master’s degree in business administration from Washington University 
in St. Louis, from which he received the Distinguished Alumni Award in 2009.  He lives in St. 
Louis with his wife and three children.



Jim P. Kavanaugh 

Jim Kavanaugh co-founded WWT with David Steward in 1990 and serves as the company’s 
Chief Executive Officer. Kavanaugh and his proven management team have guided WWT from 
a small startup technology company to a world-class organization that is recognized as a market-
leading technology integrator.

During WWT’s early years, Kavanaugh solidified the company’s financial position through 
profitable growth and a $27.5 million venture capital investment that was repaid in 2005. The 
company regularly achieves average growth of more than 20 percent per year. Kavanaugh 
currently focuses his time in the areas of long-term planning, strategic acquisitions, financial 
performance, employee development, and passionately overseeing WWT’s unique corporate 
culture. Prior to founding WWT, Kavanaugh worked at Future Electronics and played 
professional soccer. He received his Bachelor of Science in Business Administration from St. 
Louis University (SLU) in 1986.

Kavanaugh has won numerous business, entrepreneurial and charitable awards throughout the 
years. He is the President of the Board of the St. Louis Scott Gallagher Soccer Club, and Investor 
/ Owner of the St. Louis Blues. He recently served as a Board Member and President of St. 
Patrick’s Center for the Homeless. Kavanaugh and WWT also support a number of other 
charities such as the United Way, Ronald McDonald House, Toys for Tots, MS Society, Race for 
the Cure, American Red Cross, Habitat for Humanity, YMCA and Children’s Hospital.





W. Stephen Maritz
Chairman of the Board and Chief Executive Officer

Maritz Holdings Inc.

As chairman of the board and chief executive officer of Maritz Holdings Inc., Steve Maritz 
represents the fourth generation of his family to lead the company.  Maritz began in 1894 as a 
watch manufacturer and jewelry business.  During the Great Depression, the Company 
transitioned into an incentive company, and has expanded from there into adjacent fields of 
Meeting, Event and Incentive travel, Channel Development and Market Research.  In his role 
over Maritz Holdings, Steve searches for business opportunities that complement Maritz’ core 
businesses.

Steve is active in the community, serving on the boards of The United Way, The Muny and the 
Missouri Botanical Garden.  He is also President of the Wetland’s America Trust Board and a 
Director of the board of the Ruffed Grouse Society.  

Steve holds a bachelor’s degree from Princeton University.  Married with three boys, Steve and 
his family live in St. Louis and enjoy pursuing their mutual interests of competitive sports and 
outdoor activities.



Robert O’Loughlin

Robert O’Loughlin is the Chairman and CEO of Lodging Hospitality Management 
(LHM) which he founded in 1986.  In the more than 30 years LHM has been in business 
O’Loughlin has developed several hotels and managed over 50 hotels around the Country.  His 
most recent acquisition is the historic St Louis Union Station and the Doubletree St Louis Union 
Station Hotel.  Also new to the LHM family of hotels is the recently opened Boundary 
Restaurant at the Cheshire, Basso Italian Gastro Pub, Starbucks at the Cheshire, The Back Room, 
and The Upstairs at the Cheshire.

Some of the LHM properties include the Sheratons at West Port, Hilton at the Airport,
Marriott at the Airport, Hilton at the Ballpark, 360 Rooftop Bar, The Seven Gables Inn, 
Doubletree West Port, and the entire West Port Plaza Complex located in St. Louis County.

Bob has been in the hotel business for over 40 years where he began his career with 
Hilton Hotel Corporation.  He managed properties in Hartford, Connecticut; Cincinnati, Ohio; 
Oakland and San Francisco, California.  He moved to St Louis in 1976 where he grew AIRCOA 
Hospitality from eight hotels to 60 hotels prior to forming LHM.

He is a member of several community and business organizations including the Regional 
Business Council, and sits on the Boards for the Logos School, St Louis University, Washington 
University Board of Directors, St Louis Zoo, St Louis Sports Commission, St Louis Police 
Foundation, Enterprise Bank and Trust, the Jefferson National Park Association, St Louis 
Regional Chamber, Variety the Children’s Charity of St Louis, and past Governor of the Missouri 
Athletic Club.





John Sherman
CEO, MLP Holdings, LLC

John Sherman is an entrepreneur who has started and developed two successful businesses based 
in Kansas City, Missouri. His first startup, LPG Services, grew rapidly and merged with Dynegy 
(NYSE:DYN) in 1996.

Mr. Sherman is the founder and past Chairman and CEO of Inergy, L.P. and Inergy Midstream, 
L.P. Inergy was founded by Mr. Sherman in 1996 and became a public company in 2001. Mr. 
Sherman led the company through a period of tremendous growth, creating total enterprise value 
of nearly $5 billion prior to merging with Crestwood Holdings. The merger with Crestwood 
created a diverse North American energy infrastructure company with a $9 billion enterprise 
value. Mr. Sherman currently serves on the boards of the combined companies – Crestwood 
Equity Partners LP (NYSE:CEQP) and Crestwood Midstream Partners LP (NYSE:CMLP).

Mr. Sherman also serves on the board of Great Plains Energy (NYSE:GXP) where he chairs the 
Compensation Committee and is a member of the Audit Committee.

Mr. Sherman has served and supported the Kansas City community extensively. His 
philanthropic work has primarily been in education, focused on narrowing the educational 
opportunity gap for the underserved. He serves as Chair of the Board of Directors for both the 
Civic Council of Greater Kansas City and The Truman Presidential Library Institute. He is also 
on the Board of Directors of the University of Missouri – Kansas City (UMKC) Foundation and 
Teach for America Kansas City. He is a trustee of the Kauffman Foundation, UMKC, and 
MRIGlobal.

Mr. Sherman has been recognized with numerous honors, including as an Ernst & Young 
Entrepreneur of the Year, among others. In 2009, he was named Entrepreneur of the Year by 
UMKC’s Bloch School of Business and the Council for Entrepreneurship and Innovation. In 
2012, he received the Hope Award from the National MS Society for his philanthropic work in 
the Kansas City community.



MICHAEL F. NEIDORFF
Chairman, President and Chief Executive Officer

Michael F. Neidorff is a widely recognized executive with a long record of accomplishments in 
starting and managing healthcare enterprises. He has successfully led the development and 
implementation of programs and services under Medicaid, Medicare and commercial managed 
care.  

Mr. Neidorff became president and chief executive officer of Centene Corporation in 1996. He 
was named the chairman and chief executive officer in May 2004. From the time Mr. Neidorff 
joined Centene, he has led its transformation from a closely held, $40 million corporation to a 
publicly traded (NYSE: CNC), Fortune 500, diversified, multi-national healthcare enterprise with 
annual revenues of approximately $40 billion. 

Under Mr. Neidorff’s direction, Centene has expanded from operating Medicaid health plans 
solely in Wisconsin and Indiana, to operations and implementations in 28 states, serving over 11 
million managed care and TRICARE members. The company provides cost-effective coverage 
solutions to the rising number of underinsured and uninsured people. It also contracts with other 
healthcare and commercial organizations to provide specialty services including behavioral 
health management, care management software, correctional healthcare services, dental benefits 
management, in-home health services, life and health management, managed vision, pharmacy 
benefits management, specialty pharmacy and telehealth services.

Mr. Neidorff currently serves as chairman of the board for the National Urban League and Trinity 
University. He is also on the board of directors of the John F. Kennedy Center for the Performing 
Arts. Please visit www.centene.com for additional information.

# # #
October 2016

Centene Corporation, a Fortune 500 company, is a diversified, multi-national healthcare 
enterprise that provides a portfolio of services to government sponsored healthcare programs, 
focusing on under-insured and uninsured individuals. Many receive benefits provided under 
Medicaid, including the State Children’s Health Insurance Program (CHIP), as well as Aged, 
Blind or Disabled (ABD), Foster Care and Long Term Care (LTC), in addition to other state-
sponsored programs, Medicare (including the Medicare prescription drug benefit commonly 
known as “Part D”), dual eligible programs and programs with the U.S. Department of Defense 
and U.S. Department of Veterans Affairs. Centene also provides healthcare services to groups 
and individuals delivered through commercial health plans. Centene operates local health plans 
and offers a range of health insurance solutions. It also contracts with other healthcare and 
commercial organizations to provide specialty services including behavioral health management, 
care management software, correctional healthcare services, dental benefits management, in-
home health services, life and health management, managed vision, pharmacy benefits 
management, specialty pharmacy and telehealth services. 



David Gross-Loh

MANAGING DIRECTOR

Focus: Japan

Boston

David Gross-Loh is a managing director with Bain Capital, where he has been since 2000 in the 
Boston, New York, and Tokyo offices. Gross-Loh is a founding member of Bain Capital’s Asia 
business, which he now co-heads, having started and managed the Tokyo office in 2006. Bain Capital 
Asia makes investments across the Asia-Pacific region with offices in Hong Kong, Shanghai, Tokyo, 
Mumbai, and Melbourne.

Prior to his work at Bain Capital, Gross-Loh was a consultant with Bain & Company from 1998 to 
2000 and he worked with NEC Corporation in Tokyo from 1992 to 1996. Gross-Loh currently serves 
on the boards of several companies in Japan, China, and Australia, including Jupiter Shop Channel, 
Skylark, Domino’s Pizza Japan, Macromill, Uniview Technologies, and Retail Zoo.

He holds an MBA from Harvard Business School and a B.S. in economics from the Wharton School 
of the University of Pennsylvania.



Thomas S. Roberts

Managing Director

Boston

Phone: +1 617.824.1050

Email: Thomas S. Roberts

Tom joined Summit Partners in 1989 and today manages Summit Partners Credit Advisors, 
which he cofounded.

Tom has served as a board director of more than 30 companies, including seven public 
companies. He is currently a director of Aurora Diagnostics, Infor Global Solutions and vente-
privee.com. His prior directorships include AmeriPath (NASDAQ: PATH, later acquired by 
Quest Diagnostics), Fiber Options (acquired by Sentrol Life Safety Systems), Pacer Electronics 
(acquired by Anixter International), Rehab Management Services (acquired by Integrated Health 
Services), Saber Software (NASDAQ: SABR, later acquired by McAfee) and Sybari Software 
(acquired by Microsoft).

Prior to Summit, Tom was an analyst at Booz Allen Hamilton. He received an AB in economics, 
magna cum laude, from Princeton University and an MBA from Harvard Business School, where 
he was a Baker Scholar.

Tom currently serves as a trustee of Princeton University and is a member of Harvard 
University’s Committee on University Resources. Previously, Tom served for nine years as a 
trustee at the Fessenden School in West Newton, Massachusetts, including two terms as board 
chair, and as President of the New England Venture Capital Association. Additionally, Tom is a 
long-time youth soccer coach.
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Exhibit D

LCRA HOLDINGS CORPORATION
OPTION AGREEMENT

THIS AGREEMENT ("Agreement") is entered into by the LCRA Holdings 
Corporation (hereinafter, "LCRAHC") and SC STL LLC (hereinafter, “SC St. Louis”).

WITNESSETH:

WHEREAS, the LCRAHC and the Missouri Highways and Transportation 
Commission (“the Commission”) have executed that certain Option Agreement dated as 
of September 1, 2016 (“the Commission Option Agreement”) for the Commission to sell 
and the LCRAHC to purchase property interests owned by the Commission located in 
the City of St. Louis, Missouri (hereinafter, “City”) as part of the I-64 at 22nd Street 
Interchange, as more particularly described in Exhibit A, which is attached hereto and 
incorporated herein by reference (the “Property”);

WHEREAS, the LCRAHC desires to grant to SC St. Louis an option to purchase 
any and all of the LCRAHC’s interests in the Property acquired by the LCRAHC 
pursuant to the terms of the Commission Option Agreement, less only (i) that portion of 
the Property reasonably necessary for public right of way for reconfiguration of 
roadways and other public infrastructure improvements and (ii) that portion of the 
Property identified on the attached Exhibit B to be retained by the LCRAHC (the 
“Parking Lot Property”);

WHEREAS, the LCRAHC, in consideration of the terms, conditions and promises 
hereinafter contained, agrees to grant such option to SC St. Louis.

NOW, THEREFORE, in consideration of the mutual promises, covenants, and 
representations in this Agreement, the parties agree as follows; 

(1) SC ST. LOUIS PURCHASE OPTION:

(A) LCRAHC’s Interest in the Property: SC St. Louis shall have the 
right to purchase the LCRAHC’s interest in the Property and the LCRAHC hereby 
grants to SC St. Louis the option to purchase the LCRAHC’s interest in the Property
for the purpose of constructing a new professional sports facility designed to host 
professional soccer and other sporting, recreational, and entertainment events (the 
“Stadium”) as further provided herein. The LCRAHC’s interest in the Property is any 
and all interest in the Property acquired by the LCRAHC pursuant to the terms of the
Commission Option Agreement. The description of the Property in Exhibit A is for 
general reference only. As set forth in the Commission Option Agreement, the
precise size and property description of the Property will be determined at a later 
date once the Commission's contingencies are met and requirements of the 
Jefferson Ramp Project are fully known. The LCRAHC hereby agrees that the 
Property to be conveyed to SC St. Louis shall be all of the LCRAHC’s property 
interests in the Property pursuant to the Commission Option Agreement, less only (i)
that portion of the Property reasonably necessary for public right of way for 
reconfiguration of roadways and other public infrastructure improvements and (ii) the 
Parking Lot Property, which is to be retained by the LCRAHC. The LCRAHC makes 
absolutely no representation or warranty as to the state of the title to the Property or 
the nature of the LCRAHC’s interest. SC St. Louis acknowledges that the LCRAHC
makes absolutely no representation or warranty as to the title of the Property or the 



nature of the LCRAHC’s interest. SC St. Louis shall have the right to purchase the 
LCRAHC’s interest in the Property (less that portion of the Property to be retained by 
the LCRAHC in accordance with this Agreement) at any time within twelve (12) 
months after the Effective Date (hereinafter defined) (the “Option Period”). SC St. 
Louis shall exercise such purchase rights by giving the LCRAHC written notice (the 
"Closing Notice") thereof within the applicable time periods specified in the 
immediately preceding sentence. The Closing Notice shall specify a closing date 
("Closing Date"), which date shall be simultaneous with the closing date of the 
closing contemplated in the Commission Option Agreement between the Commission 
and the LCRAHC. The Closing Date shall be no earlier than forty-five (45) days after 
the date of the Closing Notice; provided however, that the LCRAHC shall have no 
obligation to sell the Property until each and every contingency set forth in Section 6
has been satisfied. Notwithstanding any of the foregoing, it is the intent of the parties 
for any closing pursuant to this Agreement to occur on the same date as any closing 
pursuant to the Commission Option Agreement.

(B) Intergovernmental Cooperation Agreement: The parties to this 
Agreement agree to execute, prior to or simultaneous with the Closing Date, an 
intergovernmental cooperation agreement between the LCRAHC, SC St. Louis, the 
City, and the Land Clearance for Redevelopment Authority of the City of St. Louis 
(“LCRA”) with such terms as reasonably agreed upon by all of the parties thereto 
regarding the ongoing operation, maintenance, and financing of the Property (the 
“Intergovernmental Cooperation Agreement”).

(C) Purchase Price: The purchase price shall be the same as the 
purchase price defined in the Commission Option Agreement, provided, however, the 
purchase price for the Property shall be reduced on a per square foot basis to reflect
the LCRAHC retaining ownership of the Parking Lot Property pursuant to Section 
1(A) of this Agreement (hereinafter, "Purchase Price").  

(D) Balance of Payment: SC St. Louis agrees to deliver the Purchase 
Price by wire, cashier's check or money order to the Escrow Agent on the Closing 
Date. The parties agree to have U.S. Title Guaranty Company, Inc., 7930 Clayton 
Road, Suite 200, St. Louis, Missouri 63117, act as Escrow Agent to administer the 
transactions contemplated by this Agreement. The Escrow Agent shall distribute the 
balance of the Purchase Price pursuant to the terms of this Agreement.

(E) Closing Costs. SC St. Louis agrees to pay the LCRAHC’s 
reasonable costs associated with the Commission Option Agreement and the closing 
of the Property, including the cost of recording fees and the cost of any subdivision 
plat to be recorded at the time of Closing related to the Property.

(2) PARKING LOT PROPERTY OPTION.

(A) In the event the Parking Lot Property is acquired by the LCRAHC 
pursuant to the Commission Option Agreement, for a period of six (6) years, 
commencing on the date the LCRAHC acquired the Parking Lot Property (the 
“Parking Lot Option Period”), the LCRAHC hereby grants to SC St. Louis the 
sole and exclusive right and irrevocable option to purchase the Parking Lot 
Property from the LCRAHC, subject to the following conditions: (i) In the event 
SC St. Louis exercises its option to purchase the Parking Lot Property, and at 
such time SC St. Louis exercises its option, the Parking Lot Property is being 
used by the St. Louis Metropolitan Police Department as a surface parking lot,



SC St. Louis shall provide the St. Louis Metropolitan Police Department with 
replacement parking that is reasonably satisfactory to the LCRAHC; and (ii) 
SC St. Louis shall purchase the Parking Lot Property for the same price (as 
determined on a square foot basis) the LCRAHC acquired the Parking Lot 
Property from the Commission (the “Parking Lot Option”).

(B) So long as the Parking Lot Option remains in effect, without the 
prior written consent of SC St. Louis, the LCRAHC shall not (i) convey title to 
the Parking Lot Property or any portion thereof; (ii) enter into any agreements 
with respect to or affecting the Parking Lot Property other than those for 
ordinary operation and maintenance of the Parking Lot Property; (iii) further 
encumber the Parking Lot Property in any form or manner whatsoever; (iv) 
create or allow to be created any exceptions to title to the Parking Lot 
Property, or amend, modify, or terminate any such exceptions; or (v) solicit 
offers for or market the LCRAHC’s interest in the Parking Lot Property.
Notwithstanding anything to the contrary in this paragraph, the LCRAHC shall 
have the right to transfer title to the Parking Lot Property to the City of St. 
Louis or one of its affiliated governmental or quasi-governmental entities, 
provided, however, that all restrictions set forth in this Section 2 shall remain in 
full force and effect upon the transfer of title. 

(C) In the event SC St. Louis exercises the Parking Lot Option, SC 
St. Louis shall purchase from the LCRAHC and the LCRAHC shall convey to 
SC St. Louis the Parking Lot Property in accordance with the terms of a 
purchase and sale agreement to be mutually agreed upon in good faith by the 
parties hereto, provided, however, that the purchase price shall be determined 
in accordance with Section 2(A) of this Agreement.

(D) In the event SC St. Louis exercises its option to purchase the 
Property in accordance with this Agreement, the Parking Lot Option shall 
survive the transfer of the Property and shall remain in full force and effect 
throughout the Parking Lot Option Period, and each party hereto agrees to 
execute, at the request of the other, a memorandum of this Agreement to be 
recorded against the Parking Lot Property at the expense of the party 
requesting it. 

(E) Notwithstanding anything to the contrary contained herein, in the 
event the LCRAHC exercises its Re-Entry Option in accordance with 
provisions of Section 3 below, this Parking Lot Option shall automatically 
terminate and be of no further force and effect.

(3) LCRAHC RIGHT OF RE-ENTRY.

(A) In the event SC St. Louis fails to close on the construction 
financing of the Stadium within two (2) years after SC St. Louis acquires title to the 
Property, the LCRAHC shall have the option to reacquire the Property from SC St. 
Louis in accordance with the following conditions (the “Re-Entry Option”). The Re-
Entry Option shall only be effective: (i) upon the expiration of the second full year 
after SC St. Louis has acquired the Property, and (ii) if, and only if, SC St. Louis has 
not closed on the construction financing for the Stadium. The Re-Entry Option shall 
expire at midnight on the date exactly one (1) year after the expiration of the second 
full year after SC St. Louis has acquired the Property (the “Re-Entry Option Period”).
The LCRAHC may exercise its Re-Entry Option at any time during the Re-Entry 
Option Period, subject to the terms and conditions contained in this paragraph. The 



LCRAHC may exercise its Re-Entry Option by giving SC St. Louis at least thirty (30) 
days advance written notice during the Re-Entry Option Period. The written notice 
shall provide a time, date, and place for SC St. Louis to transfer the Property to the 
LCRAHC, which shall be no earlier than sixty (days) following delivery of the notice. 

(B) In the event the LCRAHC exercises its Re-Entry Option in 
accordance with the provisions set forth in the above paragraph, SC St. Louis shall 
convey the Property to the LCRAHC on the date set forth in the aforementioned
notice, and in consideration for conveyance of the Property by SC St. Louis, the 
LCRAHC shall reimburse SC St. Louis for all of its Verified Property Costs. Payment 
of the Verified Property Costs shall be due by the LCRAHC to SC St. Louis on the 
day of conveyance of the Property. “Verified Property Costs” shall mean all costs 
actually incurred by SC St. Louis related to the acquisition and development of the 
Property, including the Purchase Price (as defined in this Agreement), site 
preparation and environmental remediation, and demolition of existing improvements,
which work shall have been coordinated with the LCRAHC.

(C) In the event SC St. Louis exercises its option to purchase the 
Property in accordance with this Agreement, the Re-Entry Option shall survive the 
transfer of the Property and shall remain in full force and effect through the Re-Entry 
Option Period. 

FULL DISCLOSURE: Due to the fact that the LCRAHC makes no claims to the 
resulting title of the land being conveyed, the following disclosure will be included in the 
deed of conveyance:

By conveyance through this quitclaim deed, the LCRA Holdings 
Corporation makes no claim to the resulting title of the above-described 
property and is merely releasing whatever interest it has to the Grantee. It
is incumbent upon Grantee to seek its own professional opinion as to the 
resulting state of title.

(4) DISBURSEMENT OF FUNDS: The Escrow Agent will disburse funds 
pursuant to the terms of this Agreement.

(5) UTILITIES RESERVATIONS:  The following general utility clause will 
be included in the deed of conveyance. 

GRANTEE, by acceptance of this conveyance, covenants and agrees for 
itself, its successors and assigns, to allow known or unknown utility 
facilities currently located on the property, whether of record or not, to 
remain on the property, and to grant the current and subsequent owners of 
those facilities the right to maintain, construct and reconstruct the facilities 
and their appurtenances over, under, and across the land herein 
conveyed, along with the right of ingress and egress across the land 
herein conveyed to and from those utilities.

In addition to the general utility clause, SC St. Louis shall be required to grant 
easements, by separate document, to utility companies.

(6) CONTINGENCIES: Notwithstanding anything to the contrary contained 
herein, SC St. Louis’s option to purchase the Property from the LCRAHC is contingent 



upon the complete satisfaction of each of the following contingencies (collectively, the 
“Contingencies”): 

(A) The complete satisfaction of all required contingencies to the 
LCRAHC’s option to purchase the Property under the terms of the Commission 
Option Agreement;

(B) Written notice from SC St. Louis to the LCRAHC directing the 
LCRAHC to exercise its option to purchase the Property under the terms of the 
Commission Option Agreement; 

(C) The LCRAHC’s exercise of its option to purchase the Property under 
the terms of the Commission Option Agreement; and 

(D) The Intergovernmental Cooperation Agreement has been fully 
executed by the parties thereto.

(7) INDEMNIFICATION: In the event the above contingencies are satisfied and 
SC St. Louis declines to exercise its option to purchase the Property under the terms of 
this Agreement, SC St. Louis shall indemnify and hold the LCRAHC harmless from and 
against any and all claims, suits, damages, liabilities, or expenses, including the Purchase 
Price of the Property, court costs, and reasonable attorneys’ fees, arising out of 
negotiations, inspections, acquisitions, preparations, construction, operation, and other 
activities of the LCRAHC or its agents in connection with or relating to the Property.

(8) SURVEY: The LCRAHC shall obtain a boundary survey of the Property 
prepared by a surveyor or engineer licensed in the State of Missouri, certified to be in 
accordance with the most recent Missouri Land Survey Standards (the “Survey”),
with such cost to be reimbursed by SC St. Louis at closing.

(9) ACCESS: Contingent upon separate written approval from the current 
owner of the Property, SC St. Louis shall have the right to access the Property during 
the Option Period for the purposes of conducting the inspections, tests and studies set 
forth in this paragraph. Access shall be limited to reasonable times and shall require 
prior notice, and SC St. Louis shall take all the necessary EPA mandated precautions
while conducting the tests and inspections, and ensure it does not materially interfere 
with the Commission's business. The LCRAHC shall not impede the investigation 
unreasonably. SC St. Louis shall indemnify and hold the LCRAHC harmless (which 
indemnity shall survive the Closing) from any loss, claim, liability or cost, including 
without limitation, damage to the Property, injury to persons, and claims of mechanic's or 
materialmen's liens, caused by SC St. Louis’s entry and conduct of tests at the 
Property. Further, SC St. Louis shall be obligated to repair within the reasonable time 
specified in writing by the owner of the Property any damage caused to the Property 
during said investigation, unless the owner of the Property excuses the same in writing.
SC St. Louis shall coordinate its inspections, tests, and studies with any tenant located 
on the Property. 

(10) PROPERTY INFORMATION: Within ninety (90) days after the 
Effective Date of this Agreement, the LCRAHC shall provide to SC St. Louis any 
reports, studies, surveys, title and encumbrance information, geotechnical reports, 
and any and all other documents or reports related to the Property, if any, in the 
LCRAHC’s possession. Thereafter, SC St. Louis shall have the further right to 
receive and utilize at no cost to SC St. Louis any additional reports, studies, 
surveys, title and encumbrance information, geotechnical reports, and all other 



documents or reports related to the Property obtained by the LCRAHC at any time 
during the Option Period.

(11) LCRAHC CONVEYANCE:  Conveyance of the Property will be by quitclaim 
deed releasing any and all interest the LCRAHC has in the Property. The LCRAHC will 
not provide a commitment for title insurance or supplemental abstract. If SC St. Louis 
desires to obtain a commitment for title insurance or a supplemental abstract, and if in so 
doing SC St. Louis determines that the requirements for obtaining fee title are 
unsatisfactory, SC St. Louis shall have until the expiration of the Option Period in which to 
advise the LCRAHC in writing of the unsatisfactory requirements and void the contract. 

(12) COOPERATION:  The LCRAHC agrees to cooperate with SC St. Louis in 
requesting and obtaining any governmental licenses, approvals, zoning or land use 
changes as may be requested by SC St. Louis, including access to the Property pursuant 
to Section 9 of this Agreement.

(13) CLOSING COSTS: Except as otherwise provided for herein, all closing 
costs shall be paid by SC St. Louis.

(14) ENTIRE AGREEMENT, AMENDMENTS: This Agreement constitutes the 
entire agreement between the parties. Any change in this Agreement, whether by 
modification of supplementation, must be accompanied by a formal contract amendment 
signed and approved by the duly authorized representative of the parties.

(15) LCRAHC’S REPRESENTATIVE: ___________is designated as the 
LCRAHC’s representative for the purpose of administering the provisions of this 
Agreement.

(16) LAW OF MISSOURI TO GOVERN: This Agreement shall be construed 
according to the laws of the State of Missouri. The parties shall comply with all local, state 
and federal laws and regulations relating to the performance of this Agreement.

(17) ASSIGNMENT: SC St. Louis may assign, transfer or delegate any interest 
in this Agreement to any party controlling, under common control with, or controlled by SC 
St. Louis without the prior written consent of the LCRAHC. SC St. Louis shall not 
otherwise assign any interest in this Agreement without the prior written consent of the 
LCRAHC.

(18) NONWAIVER:  No delay or failure by either party to exercise or enforce 
any right hereunder, and no partial or single exercise of any such right, shall 
constitute a waiver of that or any other right, unless otherwise provided herein.

(19) NOTICE: All elections, notices and other communications to be given 
hereunder by either party to the other shall be in writing and sent by (a) personal 
delivery, (b) nationally recognized overnight carrier, or (c) certified or registered mail, 
receipt requested, postage prepaid, addressed,

If to the LCRAHC:

Land Clearance for Redevelopment Authority
1520 Market Street, Suite 2000
St. Louis, MO 63103
Attn: Executive Director
Phone: 314-657-3771



Email: WilliamsoT@stlouis-mo.gov

If to SC St. Louis:

Terry Matlack
SC STL LLC
7701 Forsyth Blvd., Suite 1000
St. Louis, MO 63105

With a copy to: 

Husch Blackwell LLP
190 Carondelet Plaza
Suite 600
Clayton, MO 63105
Attn: Gregory Smith
Phone: 314-480-1720
Email: Gregory.Smith@huschblackwell.com

or at such other address as either party may designate to the other by written notice in 
the manner provided.  Any such notices or election shall be effective (i) if sent by 
personal delivery, upon receipt, (ii) if sent by overnight courier, one (1) business day 
after delivery to such overnight courier, and (iii) if sent by U.S. Mail, two (2) business 
days after mailing without regard to actual receipt by the addressee.

(20) EXTENSION OF CLOSING DATE: If all parties are in agreement; the 
time period for closing this transaction can be extended by attaching an "Addendum" 
specifying a new date for closing. 

(21) CANCELLATION: Either party may cancel this Agreement at any time for 
a material breach of contractual obligations by providing the other party with written 
notice of cancellation. Should either party exercise its right to cancel this Agreement for 
such reasons, cancellation will become effective upon the date specified in the notice of 
cancellation sent to the other party; Sections 7 and 9 of the Agreement to survive the 
cancellation or termination of the Agreement.

(22) VENUE:  It is agreed by the parties that any action at law, suit in equity, or 
other judicial proceeding to enforce or construe this Agreement, or regarding its alleged 
breach, shall be instituted only in the Circuit Court of the City of St. Louis, Missouri.

(23) SOLE BENEFICIARY:  This Agreement is made for the sole benefit of the 
parties hereto and nothing in this Agreement shall be construed to give any rights or 
benefits to anyone other than the LCRAHC and SC St. Louis.

(24) SECTION HEADINGS:  All section headings contained in this Agreement 
are for the convenience of reference only and are not intended to define or limit the 
scope of any provision of this Agreement.

(25) NO ADVERSE INFERENCE: This Agreement shall not be construed more 
strongly against one party or the other. The parties to this Agreement had equal access 
to, input with respect to, and influence over the provisions of this Agreement. 
Accordingly, no rule of construction which requires that any allegedly ambiguous 



provision be interpreted more strongly against one party than the other shall be used in 
interpreting this Agreement.

(26) VOLUNTARY NATURE OF AGREEMENT: Each party to this Agreement 
warrants and certifies that it enters into this transaction and executes this Agreement 
freely and voluntarily and without being in a state of duress or under threats or coercion.

(27) APPROVAL OF LCRAHC: This Agreement is subject to the approval of 
the LCRAHC and is not final until it has been approved by the LCRAHC at one of its 
meetings.  The “Effective Date” shall mean the date that this Agreement is approved 
by the LCRAHC and executed by an authorized representative of the LCRAHC as 
shown below the signature of the authorized representative of the LCRAHC.

(28) AUTHORIZATION TO EXECUTE: SC St. Louis represents that it has 
duly authorized the execution of this Agreement.

[Remainder of page intentionally left blank. Signature page to follow]







ACKNOWLEDGEMENT BY

SC ST. LOUIS

STATE OF MISSOURI )

) SS.

COUNTY OF _________ )

On this _______ day of November, 2016, before me appeared 
_______________________________, to me personally known, who being by me duly 
sworn did say that he/she is an authorized representative of SC STL LLC and that the 
foregoing instrument was signed and sealed on behalf of SC STL LLC and that he/she 
acknowledged said instrument to be the free act and deed of SC STL LLC and that it was 
executed for the consideration state therein and no other.

IN WITNESS WHEREOF, I have hereunto set my hand and affixed my official seal in 
the County and State aforesaid the day and year first above written.

__________________________

Notary Public

My Commission Expires:

__________________________



EXHIBIT A – Legal Description of Property

(To be attached)

All that part of Commission’s property located in City Blocks now or formerly known as 904, 905, 906, 911, 
912, 913, 914, 915, 916, 1698, 1699, 1700, 1701, 1709, 1710 in the City of St. Louis bounded on the 
north by Olive Street, on the east by 20th and 21st Streets, on the south by Route I-64 and on the west by 
22nd Street and Route I-64, as indicated in Exhibit B.

The exact legal description of the tract of land that is the subject of this Agreement shall be determined by 
a survey to be prepared by a licensed surveyor as further provided for in this Agreement, and shall appear 
in the quitclaim deed.



EXHIBIT B
Parking Lot Property 
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Exhibit F

To be supplemented
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Exhibit H

Updated Sources and Uses

Cost Type Estimated Cost

Stadium Design/Construction $150,000,000

Stadium Site Work/Clearance/Parking $30,000,000

Land Acquisition $15,000,000

MLS Expansion Fee $150,000,000

Soft Costs (including team start-up costs, miscellaneous 
costs) $10,000,000

Total Estimated Costs: $355,000,000

Source Type Estimated Source

MLS Team Owner Group Private Equity/Debt $230,000,000

MHTC Site Work $9,000,000

Proceeds From Sale of MDFB Tax Credits ($40,000,000) $36,000,000

City of St. Louis Funding Sources $80,000,000

Total Estimated Sources: $355,000,000



Exhibit I

MLS Team Expansion Fees 

Team Transaction Year Expansion Fee 
St. Louis 2020 $150,000,000  
Minnesota 2015 $100,000,000  
Los Angeles 2014 $110,000,000  
Atlanta 2014 $70,000,000  
Miami 2014 $25,000,000  
Orlando 2013 $70,000,000  
New York City 2013 $100,000,000  
Montreal 2010 $40,000,000  
Portland 2009 $33,000,000  
Vancouver 2009 $33,000,000  
Philadelphia 2008 $30,000,000  
Seattle 2007 $30,000,000  
San Jose 2006/2007 $20,000,000  
Toronto 2006 $10,000,000  
Chivas USA 2004 $13,500,000  
Real Salt Lake 2004 $13,500,000  
Miami 1997 $20,000,000  
Chicago 1997 $4,571,000  

Source: Barrett Sports Group, LLC. 
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Missouri Development Finance Board 

TAX CREDIT FOR CONTRIBUTION PROGRAM 

APPLICATION 

NEW MAJOR LEAGUE SOCCER STADIUM 

IN 

ST. LOUIS, MISSOURI 

Submitted by the Land Clearance for Redevelopment Authority of the City of St. Louis 

November 2016 

RECEIVED 
Missouri Development 

Finance Board 

December 1, 2016
2:58 p.m.
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ST. LOUIS MAJOR LEAGUE SOCCER 

STADIUM PROJECT

Presented to the Missouri Development Finance Board

December 8, 2016

PROJECT PARTICIPANTS

� APPLICANT - Land Clearance Redevelopment 
Authority of the City of St. Louis (“LCRA”) 

� LCRA will own land and facility

� Construction of Project will be pursuant to a financing
and construction agreement between the City of St. Louis,
the LCRA and the Owner Group

� USER – SC STL LLC ( “Owner Group”) 

� Organizational documents still being finalized

� Expected to contribute land and cash to MDFB to
leverage tax credits

� Responsible for construction (and cost overruns),
operating costs and ongoing maintenance



2

PROJECT OVERVIEW

� State-of-the-art multi-purpose stadium suitable for 
professional soccer games, as well as amateur sports, 
concerts and community events 

� Will host a wide variety of other sports, 
entertainment, and tourism-related activities

� Approximately 20,000 seats, with the ability to expand 
to 28,500 seats

� New public infrastructure such as improved streets 
and newly-built parking facilities

� Public/Private Partnership designed to leverage 
significant private investment in regional asset

PROJECT OVERVIEW

� Strong history of soccer in St. Louis
� Major League Soccer (“MLS”) eager to have local rival 

for established KC and Chicago teams
� Return St. Louis to 3 major professional sports 

franchises 
� Reinforce St. Louis as a national destination for Sports, 

Entertainment, and Culture
� Important Tourism Revenue to State, City, County
� One mile stretch will include:

� Gateway Arch
� Kiener Plaza
� Busch Stadium/Ballpark Village
� Scottrade Center/Peabody Opera House
� St. Louis Union Station
� New MLS Stadium 
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PROJECT OVERVIEW

� Project is expected to generate:

� 1,345 start-up and construction jobs

� 538 permanent jobs from team/stadium operations

� Over $677 million (net present value) in labor income and
$917 million (net present value) in value to State economy

� Estimated $45 million (net present value) in state taxes,
about $37.4 million of which will be general revenue

Cost-Benefit Analysis by Missouri Wonk (10/7/16)

PROJECT OVERVIEW

SITE PLAN
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PROJECT OVERVIEW

STADIUM DEPICTIONS

PROJECT OVERVIEW

STADIUM DEPICTIONS
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PROJECT OVERVIEW

STADIUM DEPICTIONS

PUBLIC/PRIVATE PARTNERSHIP

SOURCES AND USES
Cost Type Estimated Cost

Stadium Design/Construction $150,000,000

Stadium Site Work/Clearance/Parking $30,000,000

Land Acquisition $15,000,000

MLS Expansion Fee $200,000,000*

Soft Costs (including team start-up costs, miscellaneous 
costs)

$10,000,000

Total Estimated Costs: $405,000,000

Source Type Estimated Source

MLS Team Owner Group Private Equity/Debt $280,000,000

MHTC Site Work $9,000,000

Proceeds From Sale of MDFB Tax Credits ($40,000,000) $36,000,000

City of St. Louis Funding Sources $80,000,000

Total Estimated Sources: $405,000,000

PUBLIC FUNDING 
SOURCES

* Expansion Fee expected to be between $150-$200 million
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PUBLIC/PRIVATE PARTNERSHIP

PRIVATE FUNDING OVERVIEW

� Total private funds = $280,000,000

� 70% of total Project costs

� 3rd largest private investment for MLS expansion effort

� Project is expected to operate at a negative net income 
through the first twelve (12) years of the Project. 

� Owner Group does not expect to see positive cash 
flow until year nine (9) of the Project. 

� More than half of MLS teams make $1,000,000 or less 
per year in operating income

See Forbes.com, Major League Soccer's Most Valuable Teams 2016: New York, Orlando Thrive In First Seasons, 
September 7, 2016, available at: http://www.forbes.com/sites/chrissmith/2016/09/07/major-league-soccers-most-
valuable-teams-2016-new-york-orlando-thrive-in-first-seasons

PUBLIC/PRIVATE PARTNERSHIP

PRIVATE FUNDING OVERVIEW
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PUBLIC/PRIVATE PARTNERSHIP

PUBLIC FUNDING OVERVIEW

� Total Project costs = $405,000,000

� Total public funds (State and local) = $125,000,000
� Site Work - $9,000,000

� Proceeds from Sale of MDFB Credits - $36,000,000

� City of St. Louis Funding - $80,000,000

� Public funds represent approx. 31% of total costs

� Four MLS stadiums in closest proximity to St. Louis 
(Denver, Dallas, Chicago and Kansas City) received 
public funding for an average of over 72% of their 
project costs. 

� Kansas City received approximately 88% public funding

PUBLIC/PRIVATE PARTNERSHIP 

MHTC PARTICIPATION

� Missouri Highways and Transportation Commission 
currently owns the majority of the site

� Two (2) Option Agreements 

� Option Agreement 1 – MHTC grants option to City
LCRA Holding Company to purchase site

� Option Agreement 2 – LCRA Holding Company grants
option to Owner Group to purchase site

� Anticipated State demolition and site preparation 
prior to sale (value of $9,000,000)
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� Owner Group is in negotiations with City to 
commit to new tax revenues sufficient to support 
bond issuance generating $80,000,000 in proceeds

� Source of new tax revenues to be utilized by City to 
be determined – expected to require public vote

PUBLIC/PRIVATE PARTNERSHIP 

CITY PARTICIPATION

PUBLIC/PRIVATE PARTNERSHIP 

MDFB PARTICIPATION

� Total Estimated Project Budget/Cost:    $405,000,000

� Total Amount of Proposed Contribution: $80,000,000

� $80,000,000 contribution to MDFB Fund expected to be
made in cash or land

� Exact mix of cash and/or land is yet to be determined

� Total Tax Credit Request: $40,000,000

� Awarded over two (2) years

� MDFB award will be expressly contingent on a number 
of terms and contingencies…
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TERMS AND CONTINGENCIES

� Owner Group provides long term commitment to Project 
and enters into lease of stadium for at least 30 years 

� Project will be publicly owned, but cost overruns will be 
covered privately 

� Maintenance and operating costs will be privately funded

� City’s participation in the financing of the Project is 
expected to be subject to a public vote

� Financing and construction agreement governing 
construction, terms of financing, workforce inclusion 
requirements, etc.

� MLS must also formally award a franchise to Owner Group

QUESTIONS/DISCUSSION




